TIGERROSE / CHINA GAME BUSINESS TOUR

China Game Business Tour

Customized Business Exchange Program | Pricing Details

= 7,299

+ 3%-5% of Net Profit from Projects Facilitated through This Program

The final scope will be confirmed based on the target market, business objectives,
outreach complexity, and itinerary requirements.

Four-Day Customized Business Program

Outreach & Meeting Commitment 10+ 6+

TARGETED IN-PERSON
OUTREACH MEETINGS

A minimum of 10 carefully selected companies will be approached, with at least 6 in-person business meetings
guaranteed.
When outreach progresses smoothly, the itinerary may include meetings with 10 or more

companies.
The final company list and meeting schedule will be agreed upon by TigerRose and the client.

Every meeting is selected for business relevance, product fit, and cooperation potential - not for superficial
volume.

End-to-End B2B Business Support

BEFORE THE TRIP DURING THE TRIP AFTER THE TRIP

Understand the company, Organize and host meetings
products, China goals, and with language and on-site
key objectives support

Build and approach a Help both sides understand Prioritize contacts and next
tailored company Wishlist products and objectives actions

Summarize meeting
outcomes and opportunities

Create direct and efficient
communication channels

Develop positioning and
B2B communication
strategy

Prepare company, product,
project, and meeting
materials

Brief both sides and align
potential cooperation topics

Document key information,
Intentions, and next steps

Optimize later meetings Help resolve bottlenecks
based on live feedback during follow-up

Build natural and credible
business relationships

Continue supporting
cooperation toward
execution

Pricing Coverage

INCLUDED IMPORTANT NOTES

Recommended group size: 1-2 founders or key
decision-makers; maximum 3 participants. The
service fee remains unchanged for 1-3 participants.

Program planning, company screening,
outreach, and full B2B support

International flights and accommodation in

TigerRose team travel within China,
including intercity and local transportation,
accommodation, and project execution
expenses

Business lunches or dinners organized by

China for client participants are not
included.

Daily meals are not included, except
business lunches or dinners organized by
TigerRose.

TigerRose Payment by invoice: 50% upon contract
signing and invoice issuance; remaining
50% before the program begins.

No additional TigerRose team travel
expenses will be charged.

Engagement Process

Confirm Cooperation Contract + 50% Deposit Align Needs & Value Build Wishlist

Arrival in China

Strategy & Materials Begin Outreach Confirm Schedule

CONNECT WITH US ON LINKEDIN

Discuss your China market objectives directly with
our team.

cynthia@tigerrose.com.cn
queenielu@tigerrose.com.cn

Queenie Lu Xinxin Huang

The success fee applies only to projects directly facilitated through this program that generate clearly identifiable net profit. It is calculated on net
SUCCESS FEE MECHANISM profit, not revenue, for a period of 1-2 years. The percentage, net-profit definition, settlement method, and term will be agreed according to the project

and documented separately. If the objective is limited to peer exchange, market research, or relationship building without a directly measurable
commercial outcome, the success fee may be removed and a higher fixed service fee will apply.




